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Chris Pinno
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Dairy Conference

Jenn Buehler

(306) 721-9492
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reporter

Julie Ell

(306) 519-3136

General Inquiries
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Michelle Belanger
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Pro Action- Food Safety (CQM), Animal Care, Traceability,

Biosecurity, Environment

Extension services

Research enquires

Tina Leverton

(306) 570-4747
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INDUSTRY

UPDATES

Soon! Fall Producer Meetings

October 26th - Warman  October 27th - Swift Current  October 28th - White City

Brian King Centre F.O.E. Eagles White City Community Centre
202 8th Ave N 1910 S Service Rd. W 12 Ramm Ave
Warman, SK Swift Current, SK White City, SK

Reminder!
The deadline date for Quota Transfers and Quota Exchange is the 6th of each month.

Your Quota Transfer must be received on or before the 6th of the month in order to be effective
the 1st of the following month.

Quota Exchange forms must be received in the SaskMilk office on or before the 6th of the month
for that month’s Exchange.

Revenue PRICE PER KILOGRAM
$25,673,203.67 COMPONENTS | AVERAGE TEST CLASS1TO5

3.3833 $7.535570

Total Pool

$25,203,883.80

The average butterfat price received per kilogram was $23.11


https://www.saskmilk.ca/activities-events/2026-saskatchewan-dairy-conference/
https://saskmilk.formstack.com/forms/2026_sk_dairy_conference_producer_registration
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Feeding strategies for Holstein steers and beef x dairy calves
By Erika Cornand, Stephanie Terry, Gabriel Ribeiro, and Greg Penner

Many producers have adopted crossbreeding programs to help improve the value of calves that are not in-
tended for replacement. Some producers also have ventured into the beef business by retaining ownership
of calves selling them after weaning or as finished cattle. A question that has often been asked is whether
these calves should be provided time for slow growth or fed to finish directly after weaning. In the beef
industry, a period of moderate growth (also known as backgrounding) has been used to allow for frame
growth. The moderate rate of growth can be used to manage when cattle will be ready for finishing helping
to spread marketing dates and achieve desired carcass characteristics. From a dairy perspective, imple-
menting a moderate growth phase may allow for the dairy to ‘sell’ TMR refusals from lactating cows to the
beef enterprise thereby providing a cost-effective feed source.

PhD student Erika Cornand set out to compare performance responses for Holstein steers, beefxHolstein
steers, and beefxHolstein heifers when fed for moderate (1.2 kg/d) or rapid growth (1.9 kg/d) from weaning
to 350 kg and to compare their performance responses from 350 kg to slaughter. This study design also
allowed for the comparison of breed effects; specifically, what are the differences between Holstein steers
and beefxHolstein steers in terms of performance outcomes.

On a dry matter basis, the moderate-gain grower diets contained 63 per cent corn silage, with 15% crude
protein and 28% starch. The rapid-gain grower diets contained 15% crude protein and 48% starch. Calves
started the study at 200 kg and were fed their respective growing diets until they reached approximately
350 kg. A weight of 350 kg was chosen as some producers have expressed interest to sell calves between
300 and 400 kg rather than feeding them to slaughter. For this study, all cattle were then transitioned onto
a common finishing diet and remained on feed until steers averaged 740 kg and heifers average 700 kg.
Cattle were then shipped for slaughter, and carcass characteristics were evaluated.

What did we learn?

200 kg to 350 kg

As could be expected, during the growing phase, calves that were fed for moderate gain consumed more
feed (8.1 kg/d for moderate gain vs. 7.8 kg/d for rapid gain), grew slower (1.62 for moderate gain vs. 1.76
kg/d for rapid gain), and consequently moderate gain calves had poorer feed efficiency. This mean that the
growing phase was on average 105 d for moderate gain calves vs. 80 d for rapid gain calves. Total cost of
gain was calculated which included feed cost, yardage, and bedding costs resulting in $2.09/kg gain for
both treatments. The feed costs were based on purchase price and did not include a ‘discount’ applied if
producers were selling a portion of their TMR refusals to the calves. Thus, producers adopting moderate
gain feeding strategies will require more feed, more days on feed, and more pen space as calves will be on
farm longer to achieve the same end weight. However, if selling TMR refusals from the milking herd to be

200 kg to finish

When considering the whole feeding period, there were no differences for feed intake, but rapid gain cattle
grew faster overall (1.60 kg/d for moderate gain vs. 1.65 kg/d for rapid gain). Hot carcass weight did not dif-
fer among feeding programs and neither did dressing percentage. However, calves fed for rapid gain had
greater marbling scores than those fed for moderate gain. In this study, cattle were priced on a rail basis,
and total net return was $1,121 vs. $1,109/animal for moderate and rapid gain, respectively.

Crossbreds outperformed straight-bred Holsteins

In addition to the diet effects described above, there were very clear breed effects. In fact, beefxHolstein
steers and even beefxHolstein heifers performed better than Holstein steers in the growing phase, finish-
ing phase, and overall. Overall, Holstein steers took 359 days on feed compared to 316 for the beef x Hol-
stein cross-bred steers and heifers. Holstein steers had the lowest average daily gain (1.53kg/d for Holstein
steers vs. 1.76 kg/d for beefxHolstein steers vs. 1.58 kg/d for beefxHolstein heifers), and poorest efficiency
of gain. Despite having similar live body weight, Holstein steers also had lighter carcass weight due to
lower dressing percentage. From a carcass perspective, the ribeye area of Holstein steers was smaller than
beefxHolstein steers and heifers. As a result, carcass value (rail basis) was substantially lower for Holstein
steers than beefxHolstein steers and heifers. From a net return basis, Holstein steers averaged $1,087/ani-
mal while beefxHolstein steers were $1,183 and heifers were $1,076.

How do you apply this information?

For producers feeding calves to 350 kg, providing a diet supporting moderate growth may be a viable strat-
egy to add additional value to calves while accounting for low-cost feeds such as TMR refusals or poorer
quality silage. However, a moderate growth program could be expected to increase feed requirements
during the growing phase and take longer for calves to achieve sale weight.

For producers finishing cattle, maintaining rapid gain from birth to slaughter could be expected to improve
growth rate, marbling score, and backfat thickness, but may not enhance carcass value unless selling on a
grid basis.

Regardless of strategy, this study highlighted positive impacts on growth performance, feed efficiency, and
value of beefxHolstein calves relative to Holstein steers.

More information on the research can be obtained by email at greg.penner@usask.ca

This research was supported by Alberta Milk, SaskMilk, and the Saskatchewan Ministry of Agriculture
through the Agriculture Development Fund, in partnership with the Government of Canada through the
Sustainable Canadian Agricultural Partnership.
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The market-clearing price established for the October 2026 Quota Exchange was

The next Quota Exchange will be held on November 15, 2026. All offers to sell and bids to pur- $45,000.00

chase quota through the Quota Exchange must be submitted by midnight, November 6, 2026.
SaskMilk recommends that offers and bids be submitted well in advance of the deadline date to
ensure adequate time for corrections, if necessary.

. . . . - . TA EXCHANGE CLEARING PRICE RESULT
When making bids on the Quota Exchange, the price on offers to sell quota is the minimum price QUO c GE C G PRIC SULTS

. . . . . Price No. of | Cumu- [ Daily Kgs | Cumulative | Cumula- Cumulative | Daily Cumulative | No. of
that the producer 1S prepared to accept for that quota. Only if the market-clearlng price s equal ($/daily kg b.f) | Sell- | lative b.f. offered | sales tive Sales | purchases | Kgsb.f. |bidders buyers
to or greater than the producer’s minimum price will that producer qualify for participation in the ers |sellers [forsale lesT Cu- offered

mulative to pur-
EXChange' purchases chase
Conversely, the price on offers to purchase quota is the maximum price that the producer is pre-
pared to pay for that quota. Only if the market-clearing price is equal to or less than the produc- $40,500.00 |1 1 0.07 0.07 -76.81 |76.88 000 |8 0
er's maximum price will that producer qualify for participation in the Exchange. $42,000.00 |0 1 0.00 0.07 -76.81 |76.88 6.88 |[8 1
$43,550.00 |0 1 0.00 0.07 -69.93 [70.00 10.00 |7 1
The clearing price is set at the price where the smallest diﬁerence exists between the accumulat- $44,000.00 |0 1 0.00 0.07 _59.93 |60.00 1000 |6 1
Ed vholume oﬁerei:lllfordsglisn? ’ire allccutmgjllated volume bid to purchase. The results of the Quota $44.050.00 |0 ] 0.00 0.07 4993 150,00 1000 15 ]
xchange are outlined In the foflowing table. $4410000 |0 |1 000 |007 13093 |4000 |1000 |4 1
$44,800.00 |0 1 0.00 0.07 -29.93 30.00 10.00 (3 1
$44,900.00 |0 |1 0.00 0.07 -19.93 2000 |1000 |2 1
OCTOBER 2026 QUOTA EXCHANGE RESULTS $4500000 1 |2 1500 |1807 |507 |1000 |1000 | L
$46,000.00 |1 3 4,00 19.07 19.07 0.00 0.00 0 0
$47,000.00 |1 4 8.83 27.90 2790 |0.00 000 |0 0
Market Clearing Price per kilogram of butterfat $45,000.00 $47,500.00 |1 o 4.00 31.90 31.90 0.00 0.00 0 0
$55,000.00 |1 6 9.43 41.33 41.33 0.00 0.00 0 0
Daily Kilograms offered to Purchase 76.88
Kilograms offered to Sell 41.33
Kilograms sold 10.00

Number of Producers
- offered to purchase
- purchased quota
- offered to sell
- sold quota

N O —

Please contact Cailyn Jones at 306-949-6999 for inquiries dealing with quota management
sheets, the Quota Exchange, for transfer credits, or with any other quota transactions.




TRANSFER CREDIT SUMMARY REPORT
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SEPTEMBER SUMMARY REPORT OF CREDITS - 138 PRODUCERS

PRIVATE TRANSFERS OVER QUOTA (OVER 5 DAYS)

PROCESSED REPORT BY MONTH . +5 ] 6 716745

3527267

September 2025 14.30 September 2025 5 97

November 2025 November 2025 | 8 T oes [ a0 2599013
3294057

TOTAL 84 -141,987.70

January 2026 0.00 January 2026 8 884

March 2026 10 758

March 2026 0.00
_ _ Test stations are located at the following locations:
May 2026 240.00 May 2026 6 443 Location Address Hours Contact
_ Saputo 122 Wakooma Street, | Monday to Friday N/A
July 2026 0.00 uty
_ _ Warman Veterinary 86 Great Plains Rd, | After Hours 306-347-9995
Services 100A Crystal Springs

September 2026 6 808

September 2026 151.54 Dr, Warman SK

Star City Colony After Hours Ruben Tschetter
306-921-9381

Osler Dairy After Hours Tim Enns 306 281-7547
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SK Production
Update

1,165,184 1154,985 10,199 -266,231 166,394 1,220,969 917% 13,311,549
1136,548 1194,114 (57,566) -267,713 167,321 1163,403 8.69% 13,385,673
1,185,500 1,205,883 (20,383) -267,293 167,058 1143,020 8.55% 13,364,644
1145,433 1,199,932 (54,499) -269,200 168,250 1,088,521 8.09% 13,460,010
1171,770 1143,106 28,664 -269,771 168,607 1117185 8.28% 13,488,525
1,164,659 1,019,560 145,099 -269,120 168,200 1,262,284 9.38% 13,455,981
1,045,416 1,044,562 854 -271,245 169,528 1,263,138 9.31% 13,562,234
1139140 1,254,862 (115,722) -273,670 171,044 1147,416 8.39% 13,683,512
1,091,083 1,059,188 31,895 -272,937 170,585 1179,311 8.64% 13,646,829
1,115,459 1,112,363 3,096 -271,234 169,521 1182,407 8.72% 13,561,695
1,073,085 1,099,391 -26,306 -272,980 170,613 1,156,101 8.47% 13,649,005
1,085,440 1180,498 -95,059 -273,369 170,856 1,061,043 7.76% 13,668,444
1,102,156 1,179,026 -76,870 -273,850 171,156 984,173 719% 13,692,485
©) Monthly Production in Saskatchewan
(2) Total Monthly Quota = Class 1 sales + Monthly MSQ + Carry Forward
In August, Saskatchewan had a monthly CDC allocation of 1,179,026 kilograms of (3) Difference between the monthly production (1) and the total monthly quota (2)
butterfat. Saskatchewan production was 76,870 kgs of butterfat under and cumulatively (4)  The Lower Flexibility Limit is -2.00% of Rolling 12 Month Total Quota (9)
over by 984,173 kgs of butterfat. On a percentage basis, Saskatchewan is 719% above (5)  The Upper Flexibility Limit is 1.25% of Rolling 12 Month Total Quota (9)
our CDC allocation flexibility limits based on the Continuous Quota model. The -2.00% (6)  Previous Month Cumulative Over or (Under) Production + Current Monthly Over or

(Under) Production (capped at lower or upper limit if applicable)
(7) Equal to Column (6) expressed as a percentage basis within the flexibility limits
(8) Total Monthly CDC Quota Allocation for the previous 12 months

lower flexibility limit is in effect.



Foundations: Dairy A

Executive Training : .
CENTRAL

Financial Intensive

Understand Your Numbers. WestGen
Strengthen Your Decisions

A practical, two- day financial workshop desfgned specifically for Canadian

dary producers.
February 9 & 10, 2027; WestGen - Abbotsford, BC
What You'll Learn

DAY 1 DAY 2
Economics & Your Dairy Business Capital, Enterprise Accounting &
Case Studies
Understand what drives profit and how Learn how assets, liabilities and
supply management changes the leverage impact your dairy business
economics of dalry decislon-making. and how enterprise accounting can

uncover financial bottlenecks.
Explore budgets, "behind-the-cow™ malth,

Income statements, and key financial Use benchmarking and case studies to
indicators that can help guide better identify opportunities and strengthen
production decisions. vour financial plan.

A practical, Imteractive Warkshaop
LEARN | APPLY | DISCUSS

|_I:: 7 I! II':-IF.,.- _"_‘-_.

@ www.centraldairysolutionsca

cenlral_dairy_sclutions
ﬁ jcentraldainysolutions

AR

CENTRAL

= DAIRY SOLUTIONS —

FOUNDATIONS DAIRY EXECUTIVE TRAINING:
FINANCIAL INTENSIVE

This is a condensed, 2 day version of our executive training school that focuses on financial
understanding for Caonadian dairy producers, Each day starts at 8230 AM and concludes by
HeE) PAL

DAY 1: ECONOMICE AND YOUR DAIRY BUSINESS

= Setthe expectations and ground rules for effective sessions
Discuss how all businesses increase profitand how this is differentwith Supply
Management

Introduce partial budgets and behind-the-cow math, and what adjustments yvou
need for a guota system

Dizcover the difference between tax, financial and economic planning, and how
b pead vour Income statement

Dizcuss what key performance indicators are assodated with Anancial
efficiency and learn how they can be used to make better production decisions,

DAY 2: CAPITAL, ENTERPRISE ACCOUNTING, AND CASE STUINES

=  Loearn about assets, liabilities, and leverage, and bow valoe is created

= Learn why other businesses think in enterprises

*  Discuss how thinking in enterprises can helpuncover your financial
hottlenecks

=  Understand how benchmarking and case studies can help vou build a better
financial plan for vour farm

=  Participants are encouraged to bring their own fnancial statements for
reference [vou will not be asked to share these with the group)

Our training sessions are hosted in a workshop format, with enrollment Bmited to promote
interaction Case studies will be used extensively and participants will work in teams.

o weacey Tace Bacidcen brakiairysohutcns
T, e :
el g R e H T
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Feady to connect?



Monthly Weighted Average IBC
September 2026
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To get the quality bonus producers must have:
Monthly Average:
IBC - <= 30,000/ ml CLASSIFIED ADS
SCC- <=250,000/ml
FPt- lower than -0.525°Hortvet
No positive inhibitors

SaskMilk Board &
General Manager

101115806 SASKATCHEWAN LTD, ##kstiksck

HOMESTEAD DAIRY **

PRAIRIE WEST DAIRIES INC, #3**

102091087 SASKATCHEWAN LTD, #*¥#¥*

HUTT BRET CHURCH OF SWIFT CURRENT INC

sokokokokok

Q VALLEY FARM LTD, ##ktkix

ADIT FARMS INC., ###¥kx

HUTTERIAN BRETH CHURCH OF BEECHY

skokkokskskokkk

R & F LIVESTOCK INC, ikess

ARTLAND DAIRIES INC #¥#fkikkx

HUTTERIAN BRETH CHURCH SPRINGWATER

Fkkkkk

RIVERSIDE DAIRY LTD, *##xtaerx

AURORA DAIRY INC, ##kukskk

HUTTERIAN BRETHREN CHURCH OF EAGLE
CREEK INGC, *#xxxrrrx

ROBELLA HOLSTEINS **#ksxkks

BALGONIE HOLSTEINS LTD, ¥¥#¥kitks

HUTTERIAN BRETHREN CHURCH OF LAJORD

Fkkkkkck

ROSETOWN FARMING CO. LTD, #xarerik

BENBIE HOLSTEINS LIMITED ##kkock

HUTTERIAN BRETHREN CHURCH OF QUILL
LAKE INC, #kkorkskock

ROSTHERN DAIRY FARMS LTD, *x**

BRAMVILLE JERSEYS skt

HUTTERIAN BRETHREN CHURCH OF SOUTH-
LAND [NGC, *¥#kkskskirx

RYDALL LIVESTOCK LTD., ***x

BROYHILL HOLSTEINS ##kek

HUTTERIAN BRETHREN CHURCH OF SPRING
LAKE [NC. **¥kkkkk*

SAND LAKE HUTTERIAN BRETHREN *#cexk

CARONCREST FARMS LTD ##kitkik

HUTTERIAN BRETHREN CHURCH OF TWIN
CREEK INCl kkkokkskokk

Sandy Ridge Dairy Ltd, ¥*+#*+*

CLEAR SPRING COLONY #k#ksksk

HUTTERIAN BRETHREN CHURCH PONTEIX

Fkkkkkk

SCHAEFFER, RONALD J ***

CORNELIUS & TRACY WIEBE **

HUTTERIAN BRETHREN CYPRESS COLONY

sekokkokkskokk

SCOTT COLONY ki

COUNTRY NOVA FARMS LTD #¥skkckix

HUTTERIAN BRETHREN GOLDEN VIEW INC

kkkkk

SEPTEMBER SUN ACRES LTD, ##xkksacx

CRAILA DAIRY LTD #kskkonsk

HUTTERIAN BRETHREN OF DINSMORE ¥

SIERRA HUTTERIAN BRETHREN *¥¥*****%

DALKIM HOLSTEINS LTD. #*x#*x

HUTTERIAN BRETHREN OF SOVEREIGN INC.

kkokkk

SIMMIE HUTTERIAN BRETHREN CHURCH

skkskkskokkokk

DALVOORDE DAIRIES LTD, ##kstkick

HUTTERIAN BRETHREN OF WEST BENCH

kkkkkkkk

SMILEY HUTTERIAN BRETHREN **#xatacerk

DARIAN FARMS LTD, ##¥kitkx

HYLJON HOLSTEINS LTD, #xxx

SPRINGBROOK FARMS LTD, *x#xkkkk

DAUM DAIRIES #¥#tkikkx

JBK FARMS LTD, *besssss

STAR VALLEY FARM JOINT VENTURE **###ktx

DE TIPPE DAIRY #ktik

JIMLEE FARMS LTD, ###stksrx

SUNNYSIDE DAIRY **#ksstks

DOWNIE LAKE CHURCH COLONY *#kssks

KESSEL FAMILY FARM #¥eex

The Hutterian Brethren Church of Riverview
lelted skekkskskkk

EAGLEWOOD HOLDINGS LTD ki

KNITTIG FARMS LTD, %k

TOM & WENDY MUFFORD *#bkkkss

EARVIEW COLONY *xxkskkokskok

LAKEVIEW COLONY #*#tksrx

VANGUARD HUTTERIAN BRETHREN *#xx#kkx

EATONIA HUTTERIAN BRETHREN INC ##fkitkick

LAKEVIEW HOLSTEINS LTD, *xaerkkk

VANZESSEN DAIRY INC, ###etoxarex

ELL'S DAIRY FARM 2010 INC, #¥*x*

LEYENHORST, ALBERT & HEATHER #*#taxasrx

W.C.C. DAIRIES CORP. **###ttkx

EL-NELL FARMS LTD **

LOEWEN DARCY & ROSALIE ###xaxxx

WALLYWAY FARMS LTD, ###satxx

ENNS FARMS LTD *#skksokkr

LOVHOLM HOLSTEINS #kstksoksk

WESTERN DAIRY FARMS (2016) LTD. #1 *#kesx

FEHR'S RIVERFRONT FARM LTD. #¥¥kibkx

MAIN CENTRE DAIRY FARM ¥tk

WESTWIKK FARMS LTD. s

FOTH VENTURES LTD ¥#kikkk

MARFAY FARMS LIMITED itk

WHEATLAND HUTT BRET OF CABRI INC

skkkkkskok

FOX VALLEY FARMING CO. LTD ##kixkiok

MCGEE COLONY #*##tkkx

WILLOW PARK COLONY #*#stkirx

Grassy Hill Colony #ktskickk

PLUM BLOSSOM FARM LTD.(SASK)

SRR AR

HAVERLAND DAIRY LTD, *¥¥ikickk

POSTMA DAIRY LTD. ***

HIGHDALE FARMS LTD, *#xarkik

Teresa Florizone

General Manager

(306) 721-9480

Cell: (306) 527-7458
teresa.florizone@saskmilk.ca

Gordon Ell

Chair

(306) 535-1922
Gord.Ell@saskmilk.ca

Merlis Wiebe

Vice Chair

(306) 229-0696
Merlis.Wiebe@saskmilk.ca

Derek Westeringh

Second Vice Chair

(306) 716-1959
Derek.Wersteringh@saskmilk.ca

Ryan Enns
(306) 220-7993
Ryan.Enns@saskmilk.ca

Melvin Foth
(306) 232-3462
Mel.Foth@saskmilk.ca

Leonard Kleinsasser
(306) 294-7812
Leonard.Kleinsasser@saskmilk.ca

Tymen Vanzessen
(306) 361-7551 _
Tvymen.Vanzessen@saskmilk.ca

Saskmilk
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