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Responding to Supply Management 

Myths…
 

With Canadian dairy farmers, yet again, caught in the cross hairs 

of trade negotiations, it is important to understand how to combat 

the misinformation that rapidly spreads through the news, radio, 

and Facebook comment sections. As frustrating as it is, there is 

value in addressing these topics in an effort to support supply 

management and the success of Canada’s system. We’ve 

compiled some of the most common myths surrounding supply 

management with some rebuttals. 

 
1)  “Canadian families pay hundreds of dollars more every year 

for dairy, eggs, and poultry products” 

• Retailers set the retail price for milk, supply management only sets 

the farmgate price.  

• In Canada, retail prices for milk are in line with those in other 

jurisdictions. In 2014, consumers paid an average of $1.47/litre 

from fresh milk in Canada, compared with $1.83 in New Zealand, 

$1.81 in France, $1.15 in the U.S, $1.19 in Germany, and $2.35 in 

China.  

• Milk labelled “rBST-free” in the United States is actually higher 

per litre than milk in Canada (where all milk is free of rBST free) 

at $1.64.  

• Additionally, since there are no subsidies, Canadian consumers pay once for their milk 

at the grocery store. 

2) “Supply management doesn’t adapt to changes in demand and it discourages innovation and 

productivity” 

• Over the years, Canadian dairy farmers have invested millions into their farms, and into 

numerous research projects. These investments have contributed to milk yield increases 

of more than 130% - without the use of the growth hormone rBST like in some other 

jurisdictions, this has outpaced the US (+116%), UK (+91%), NZ (+49%).  

• Recently, the Canadian dairy industry released proAction, an on-farm sustainability 

project focused on further innovation and improvement. 
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3) “Supply Management prevents competition from foreign imports” 

• An estimated 8%-10% of the Canadian dairy market is already open to imports, which 

does not take into account the additional 1.5-2% of access for European cheese granted 

in CETA, or the additional 3.25-4% of access granted by the TPP.  

• Supply management allows our farmers to receive a fair return from the domestic market 

and, in order to limit our production to market needs, we need to know the quantity of 

foreign products being imported so we can plan our production. 

4) “The export market represents better opportunities for Supply Managed farmers” 

• Dairy is not a major export commodity, only 9% of all global milk production is 

exported 

• The relatively small global export market is already saturated with established big 

players from countries such as the U.S and New Zealand who are at a competitive 

advantage due to lower costs of production and the generous government subsidies they 

receive 

5) The market price of quota is a barrier for the growth of farms and for those who might want 

to become farmers.  

• No matter the sector, starting a business from scratch is extremely difficult for a young 

person who is not taking over the family business. The profitability and stability of 

supply-managed sectors are success factors in establishing the next generation.  

• Buying a business in a developed market in any sector comes not only with a cost for 

the assets, but also for the business’s client base, and other factors. Buying quota is 

buying a share of the market. Most dairy farms are passed down within the family or to 

a non-relative at a cost, including the right to produce, which will allow the next 

generation to earn a living and grow their businesses. 

• All provinces have new entrant assistance programs for new dairy farms that involve 

long-term quota loans or grants.  

If you have more questions regarding trade or are unsure of how to respond to a claim not listed here, 

call Joy at (305) 721-9482. 

 

2018 Fall Producer Meetings 
Dates and Locations 

NOTE:   
 
Registration begins at 9:30 a.m. 
Meetings begin at 10:00 a.m. 
 
 
October 15th – Swift Current  October 16th – Warman  October 17th – Fort Qu’Appelle 
F.O.E. Eagles    Legends Centre  Royal Canadian Legion 
1910 S Service Rd W   701 Centennial Blvd. N. 197 Company Avenue   
Swift Current, SK    Warman, SK   Fort Qu'Appelle, SK 
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SaskMilk in the Community… 
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From DFC this month… 
 

Introducing MissFresh Partnership 

 

With the growing popularity of online food subscription 

services across Canada, Dairy Farmers of Canada (DFC) is 

excited to announce a partnership with MissFresh, a 

Canadian company that strives to help people lead a 

healthier lifestyle by making eating healthy at home easy 

and accessible to everyone. The service is perfect for those 

who don’t have much time to spare in their busy lifestyles 

for meal planning and preparation but appreciate the health 

benefits associated with cooking nutritious healthy meals at 

home and choosing smarter food options, to which farmers 

and consumers alike can relate. 

The partnership launched August 12, providing recipe 

options to MissFresh customers made with Canadian dairy 

products. This includes recipes like aged cheddar, pancetta, 

apple and arugula pizza and shepherd’s pie au gratin. The 

recipes offered change on a weekly basis providing for a variety of choices and the opportunity to 

feature a number of Canadian dairy products. In addition, the 100% Canadian dairy certification mark 

of origin is highlighted on the MissFresh website promoting the partnership and is attached to each 

recipe featuring Canadian dairy products.  

DFC President Pierre Lampron is enthusiastic about the partnership saying, “Canadian dairy is a highly 

nutritious product and I am pleased to see more Canadian dairy enter the homes of Canadians as they 

explore ready to prepare meal kits as a healthy and convenient option.” 

Ready to try MissFresh for yourself? Get cooking with $80 off your first 2 orders 

http://bit.ly/DFCTryMissFresh.  

 

 

SaskMilk Upcoming Promotional Events* 

(*we are participating in or have sponsored) 

 

 

 

 

 

September 5 - 19 YX Eats – Saskatoon 

September 12

  

FCC Food Influencer RD Tour, Partnership with DFC - Saskatoon 

September 15 Cultural Connections ‘India Night’ - Regina 

September 21 – 22 Premiere Wine Show – Saskatoon 

September 27 & 28 Saskatchewan Home Economics Teachers Association (SHETA) &  

Association of Saskatchewan Home Economists (ASHE) 

October 5 Regina Teachers Conference - Regina 

November 19 – 24 Agribition – Regina 

http://bit.ly/DFCTryMissFresh
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Reminder! 
The deadline date for Quota Transfer, Quota Exchange, and 10% Transfer Limit 

Exemptions is the 6th of each month 
 
Your Quota Transfer, and 10% Exemption Applications must be received on or before the 6th of the month in order to 

be effective the 1st of the following month 

 

Quota Exchange forms must be received in the SaskMilk office on or before the 6th of the month for that month’s 

Exchange 

 

Code of Practice 
2.2 Nutrition and Feed Management 

 
The nutritional requirements of the cow can be met using a variety of feed components. Cows can be 

fed a total mixed ration (TMR) or alternatively a component based ration. Correct feed management is 

necessary to ensure good health and welfare. Cows are motivated to perform the same activity at the 

same time (e.g., feed, rest, ruminate). Cows also prefer to eat during daylight hours. Increased feeding 

frequency (at least twice per day) has been found to reduce the amount of total mixed ration (TMR) 

sorting that occurs and allows subordinate cows to access feed more often.  

 

Feed management programs that consider such behavioral needs are likely to reduce stress and 

aggressive behaviors within a herd, and have a positive impact on herd health and productivity (27). 

 

Dairy cattle experience a number of transition periods (unweaned to weaned, dry to fresh) that present 

nutritional challenges for producers to meet. Feeding practices have a major impact on the overall 

health and welfare of cattle. Cattle that are not fed adequately will be hungry, and are also more likely 

to have reduced immune function (31). 

 

REQUIREMENTS 

Cows must receive a ration that is adequate for maintaining health and vigor. 

 

RECOMMENDED BEST PRACTICES 

a. ensure the composition of diets reflects production level, reproductive stage, body size, 

housing and weather conditions 

b. test nutrient content of feed ingredients used 

c. ensure all rations have been balanced and that all feed components used in the ration 

are of good quality and free of spoilage 

d. Provide fresh feed to the cow daily when she is in the barn, except when fasting is 

required for medical reasons 

e. minimize factors that create stress or aggressive behaviors within a herd 

f. provide adequate linear feed bunk space (e.g., 24in, 60cm, per cow) 

g. keep a consistent feeding schedule 

h. provide adequate bunk access time 

i. ensure continuous access by pushing up feed in the bunk. 
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Who Should I Call? 
Who at the SaskMilk office should producers call?  Here’s a handy guide! 

For…         Call…  At… 

➢ Sponsorship Requests 

➢ Donation Requests 

➢ Dairyanna’s Costume and Events 

 

Anita Medl 306-721-9483 

➢ School Milk Program 

➢ Nutrition Resource Ordering 

 

Bev Eckert 306-721-9490 

➢ Quota Exchange and Private Quota Transfers 

➢ Transfer Credits 

➢ Security Applications 

➢ Estimates for production 

➢ Name Changes 

➢ Designation of Signing Authority 

➢ Monthly production numbers for producers 

➢ Producer information for lending institutions 

➢ Passwords for quota management sheet access 

 

Bev Solie 306-721-9488 

➢ Dairy Conference 

➢ Producer statements 

➢ Banking info for direct deposit of milk pay 

➢ Milk pick-up issues –variances in volumes, planning to quit 

shipping, etc. 

 

Darlene Weighill 306-721-9491 

➢ On Farm- licensing, facilities, equipment, driveways, yards, 

animal care 

➢ Lab testing results 

➢ Bulk truck drivers- licensing, complaints/issues 

➢ Bulk tank calibrations 

➢ Pro Action- Food Safety (CQM), Animal Care, Traceability, 

Biosecurity, Environment 

 

Deb Haupstein 306-721-9486 

➢ Monthly milk prices paid to producers 

➢ Provincial & National production updates 

 

Doug Miller 306-721-9485 

➢ Adding, editing information on Producer Transfer Credit List 

➢ Newsletter advertising 

➢ Updating email/fax information for producer notices/send outs 

 

Jenn Buehler 306-721-9492 

➢ Media or news stories or if you have been contacted by any 

media agency or reporter 

➢ Social media enquiries (twitter etc.) 

➢ Trade agreements, international trade updates 

➢ DEAP policy/program enquiries 

➢ Website enquiries 

➢ Research enquiries or proposals 

Joy Smith 306-721-9482 
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QUOTA EXCHANGE 
 

The market-clearing price established for the September 2018 Quota Exchange was $31,818.00. 

 

The next Quota Exchange will be held on October 15, 2018.  All offers to sell and bids to purchase 

quota through the Quota Exchange must be received at the SaskMilk office by midnight, October 6, 

2018.  SaskMilk recommends that offers and bids be submitted well in advance of the deadline date to 

ensure adequate time for corrections, if necessary.   

 

When making bids on the Quota Exchange, the price on offers to sell quota is the minimum price that 

the producer is prepared to accept for that quota.  Only if the market-clearing price is equal to or 

greater than the producer’s minimum price will that producer qualify for participation in the Exchange.  

Conversely, the price on offers to purchase quota is the maximum price that the producer is prepared to 

pay for that quota.  Only if the market-clearing price is equal to or less than the producer’s maximum 

price will that producer qualify for participation in the Exchange.  The clearing price is set at the price 

where the smallest difference exists between the accumulated volume offered for sale and the 

accumulated volume bid to purchase.   The results of the Quota Exchange are outlined in the following 

Table.   

SEPTEMBER 2018 QUOTA EXCHANGE RESULTS SUMMARY 

                 

Market Clearing Price per kilogram of butterfat       $ 31,818.00   

            Daily Kilograms offered to Purchase                             59.00       

  Kilograms offered to Sell            67.20                     

  Kilograms sold              14.59        

  Number of Producers 

    - offered to purchase                   4 

    - purchased quota                     2 

    - offered to sell                     11 

    - sold quota                      3 
 

SEPTEMBER 2018 QUOTA EXCHANGE CLEARING PRICE RESULTS 
Price ($/daily 

kg b.f.) 

No. of 

Sellers 

Cumulative 

Sellers 

Daily 

Kgs b.f. 

offered 

for sale 

Cumulative 

sales 

Cumulative 

Sales less 

Cumulative 

purchases 

Cumulative 

purchases 

Daily 

Kgs b.f. 

offered to 

purchase 

Cumulative 

bidders 

No. of 

buyers 

$29,700.00 1 1 0.92 0.92 -58.08 59.00 0.00 4 0 

$30,000.00 1 2 10.67 11.59 -47.41 59.00 0.00 4 0 

$30,500.00 1 3 3.00 14.59 -44.41 59.00 0.00 4 0 

$31,100.00 0 3 0.00 14.59 -44.41 59.00 11.00 4 1 

$31,330.00 0 3 0.00 14.59 -33.41 48.00 20.00 3 1 

$31,818.00 0 3 0.00 14.59 -13.41 28.00 22.00 2 1 

$32,000.00 3 6 16.33 30.92 24.92 6.00 6.00 1 1 

$32,500.00 1 7 2.65 33.57 33.57 0.00 0.00 0 0 

$33,000.00 2 9 12.57 46.14 46.14 0.00 0.00 0 0 

$34,000.00 1 10 1.06 47.20 47.20 0.00 0.00 0 0 

$35,000.00 1 11 20.00 67.20 67.20 0.00 0.00 0 0 

* Please contact Bev Solie at 306-949-6999 for inquiries dealing with quota management sheets, the Quota Exchange, 

for transfer credits, or with any other quota transactions.  
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TRANSFER CREDIT SUMMARY REPORT 
   

 

MONTH 

# OF PRODUCERS 

TRANSFER IN 

# OF PRODUCERS 

TRANSFER OUT 

TOTAL KGS 

 BUTTERFAT 

August 20 17 16,209 

September 16 21 17,869 

October 20 24 25,836 

November 20 22 21,772 

December 19 22 23,850 

January, 2018 17 21 16,567 

February 21 24 19,828 

March 21 18 16,406 

April 28 23 28,792 

May 17 17 22,203 

June 24 23 20,038 

July 24 20 28,252 

August 20 22 18,781 

 

PRIVATE TRANSFERS PROCESSED 
 

 

 

 

 

 

 

 

 

 

 

 
 

OVER QUOTA (OVER 5 DAYS) REPORT BY MONTH 
MONTH # OF PRODUCERS KGS BUTTERFAT 

August  4 663 

September  2 102 

October 6 609 

November 4 272 

December  8 956 

January 2018 11 2,146 

February 16 3,396 

March 15 5,054 

April 6 3,434 

May 8 1,716 

June 6 939 

July 4 487 

August 2 230 

MONTH DAILY KILOGRAMS 

Sept  118 

Oct 30.20 

Nov 102.82 

Dec  255.22 

Jan 2018 45.10 

Feb 1011 

Mar 282 

Apr 225 

May 0 

June 148.19 

July 107.13 

August 65.44 
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SUMMARY REPORT OF CREDITS AUGUST, 2018 – 165 PRODUCERS 
 

 

DAYS 

 

 

# OF PRODUCERS 

POSITIVE CREDITS 

ACCUMULATED (KGS OF 

BUTTERFAT) 

+ 5  3 1,101 

0 to + 5 26 7,264 

TOTAL 29 8,365 

 

 

DAYS 

 

 

# OF PRODUCERS 

NEGATIVE CREDITS 

ACCUMULATED (KGS OF 

BUTTERFAT) 

-15 3 -6,021 

-10 to -15 23 -86,342 

-5 to -10  45 -65,348 

0 to -5 62 -32,692 

TOTAL 133 -190,403 

 

LOST OPPORTUNITY REPORT 
 

MONTH 

 

# OF PRODUCERS 

LOST OPPORTUNITY (KGS 

OF BUTTERFAT) 

August, 2018 3 1,039 

July, 2018 1 13 

June, 2018 3 1,361 

May, 2018 1 198 

April, 2018 3 458 

March, 2018 6 1,226 

February, 2018 5 887 

January, 2018 4 802 

December, 2017 3 1,237 

November, 2017 6 2,750 

October 2017 5 1,773 

September, 2017 2 389 

August, 2017 5 714 

  
WEIGHTED AVERAGE COMPONENT TESTS & PRICES AUGUST, 2018 

 

 

 

 

 

 

Based on the average component tests for the province, the average price received was $76.67 per 

hectolitre.  The average butterfat price received per kilogram was $19.14. 

 
 

SASKATCHEWAN MILK POOL RESULTS AUGUST 2018 

 
Milk Sale Revenue     $ 17,887,870.50 

Western Milk Pool     $   1,025,267.62 

Total Pool Value   $ 18,913,138.12

Components Average Test Price per kilogram Class 

1 to 5 

Butterfat 4.0060 16.266970 

Protein 3.3184 2.310308 

Other Solids  5.7351 0.668394 
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In August, Saskatchewan had an estimated monthly CDC allocation of 976,250 kilograms of butterfat.  

In the month of August, Saskatchewan production was 12,251 of butterfat over.  Saskatchewan has filled 

cumulatively 99.92%. 
 

 (1) 

Monthly 

Total 

Production 

 

 

 

Kgs bf 

 

(2) 

Total 

Monthly 

CDC Quota 

Allocation 

(ESTIMATE) 

 

Kgs bf 

 

(3) 

Monthly 

Over or 

(Under) 

Production 

 

 

Kgs bf 

 
col. 1 – 2 = 3 

(4) 

Cumulative 

Quota Filled 

in - % 

 

 

(5) 

Daily Kgs 

Shipped  

 

 

 

 

Kgs bf 

Aug-17 901,329 958,137 (56,808) 96.36% 29,075 

Sept-17 883,930 934,554 (50,624) 96.33% 29,464 

Oct-17 918,200 982,575 (64,375) 96.25% 29,619 

Nov-17 909,519 953,131 (43,612) 96.18% 30,317 

Dec-17 974,991 1,021,793 (46,802) 96.34% 31,451 

Jan-18 998,147 955,201 42,946 96.60% 32,198 

Feb-18 920,553 885,091 35,462 96.97% 32,877 

Mar-18 1,020,174 999,129 21,045 97.26% 32,909 

Apr-18 983,089 952,267 30,822 97.75% 32,770 

May-18 1,002,759 987,750 15,009 98.19% 32,347 

Jun-18 957,756 941,000 16,753 98.73% 31,925 

Jul-18      982,110         955,314 26,796 99.32% 32,737 

Aug-18 988,501 976,250 12,251 99.92%           32,950  
 

(1) Monthly Production in Saskatchewan 

(2) Total Monthly Quota = Class 1 sales + Monthly MSQ + Carry Forward (ESTIMATE ONLY) 

(3) Difference between the monthly production (1) and the total monthly quota (2) 

(4) Cumulative position on a rolling 12 month period 

(5) Daily quota shipped 
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PROVINCIAL WEIGHTED AVERAGES 
 

INHIBITOR TEST STATIONS 
 

SaskMilk has established a number of inhibitor test stations around the province. Producers needing to check their bulk tanks for inhibitors can take a 

sample to the test station closest to their location.  

 

The test stations have the Charm Trio test strips available for testing. The Charm Trio test is the test that the plant uses.   It tests for the following 
drugs: 

 
Test stations are located at the following locations: 

 

1.  Swift Current, SK - Agrifoods truck bay - 675 Cheadle Street West  

                                     Office  306-773-1097  or  Rodger Ruf   306-741-3261  

2.  Star City, SK -  Star City Colony -  Reuben Tschetter  306-921-9381 

3.  Grenfell, SK -  Jim Ross  306-697-2232 

4.  Yorkton, SK -  Ford Dairy Farms Inc. - Bud and Margaret Ford  306-782-7240 

5.  Saskatoon, SK – Agrifoods Truck Bay - east of the Saputo plant receiving bay    

     lead hand – Mike V. or Mike K.  306-664-0202         after hours: 306-668-8135 

 

Charm tests strips and Charm testers are now available for purchase through SaskMilk. Agrifoods is now carrying SNAP test kits for tetracyclines as 

well as beta lactams. 

 

For further information you can contact:  Deb Haupstein 306-721-9486 

 

 

 

 

 

 

 

 

 
  

Beta-lactam 

Drug 

Detection 

Level† (ppb*) 

US Safe Level or 

Tolerance / Canadian 

MRL (ppb*) 

Sulfa  

Drug 

Detection 

Level† (ppb*) 

US Safe Level or 

Tolerance / Canadian 

MRL (ppb*) 

Amoxicillin 3.1 10 / None Sulfadimethoxine 4.7 10 / 10∞ 

Ampicillin 7.7 10 / 10 Sulfamethazine 7.7 10 / 10∞ 

Ceftiofur and 

Metabolites^ 
53 100 / 100 

Tetracycline 

Drug 
Detection 

Level† (ppb*) 

US Safe 

Level/Tolerance / 

Canadian MRL (ppb*) 

Cephapirin 14 20 / 20 Chlortetracycline 54 300 / 100 

Cloxacillin 7.4 10 / None Oxytetracycline 66 300 / 100 

Penicillin G 2.2 5 / 6& Tetracycline 21 300 / 100 

† Positive at least 90% of the time with 95% confidence. 

* parts per billion or ng/mL  

^ Ceftiofur parent drug sensitivity is approximately 1/2 that reported in the table. 

& Canadian MRL for penicillin G is 0.01 IU/ml, equivalent to 6 ppb. 

∞ Canadian MRL for sulfa drugs are singly or in combination with other MRL listed sulfonamides. 
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HOOF TRIMMING CLINIC AND HOOF HEALTH SEMINAR 

 
Location: Saskatoon Area (Warman)    Location: Swift Current Area 

Date: November 6 & 7, 2018     Date: November 8 & 9, 2018 

The Western Canadian Certified Hoof Trimmers Association (WCCHTA) together with Nutrisource Inc. will 

deliver a 2-day hoof trimming workshop for farmers and farm personnel who are interested in learning how to 

trim. This will be a theory and practical workshop, where you will learn the basics of functional and corrective 

hoof trimming (based on 5-Step Dutch method) and get to practice trimming cadaver feet. There will also be a 

half day seminar on day 2 on how to improve hoof health on farm. The course will run from 8:30 am – 4pm 

daily with the following choice of workshop locations: 

Tuesday, November 6 to Wednesday, November 7 in Warman, near Saskatoon (501 Neufeld Street, Bay 

1, Warman) from 8:30 am – 4pm daily. 

Thursday, November 8 to Friday, November 9 south west of Swift Current from 8:30 am – 4pm daily. 

Lunch, snacks and drinks will be provided, as well as all trimming equipment and materials. The cost of the 

workshop will be $750 (+GST) per person. There will be 2 certified instructors* and each workshop is open to a 

maximum of 12 people. For more details on the workshop and seminar please contact Casey Jacobs 

(casey.jacobs@nutrisource.ca; 403-477-6710).  

*The WCCHTA instructors for the course are all full-time professional hoof trimmers certified as trainers by 

the Dairy Training Center in Oenkerk, The Netherlands. 

 

 

 

ENVIRONMENTAL FARM PLANS (EFPs) WORKSHOPS 

 
By the end of 2018 all dairy producers in Saskatchewan are required to have an up-to-date Environmental Farm 

Plan (EFP) for their operation. In the past, the EFP program was delivered in a workshop format, however 

Saskatchewan Ministry of Agriculture has changed to an online portal available at www.saskatchewan.ca/EFP.  

 

To make it easier to for producers to complete their plans by the end of 2018, SaskMilk organized a number of 

one-day workshops that covered how to use the portal and walked through an example dairy farm.  The 

attendance has been good at these workshops and producers are encouraged to continue to work on completing 

their EFP’s. 

 

If you have questions or issues as you work on your EFP you can call Leah at 306-291-7499 or Teddi at 306-

291-8045 or email them at dairyefp@gmail.com 

 

Dates have not yet been determined but more workshops will be scheduled for late fall. 

 

 

 

mailto:casey.jacobs@nutrisource.ca
http://www.saskatchewan.ca/EFP
mailto:dairyefp@gmail.com
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******** SJHL DRAW ******** 

    



  17 

 

 

QUOTA LISTING or CLASSIFIED AD 

SERVICE 

 

SaskMilk offers a free quota listing service 

as part of its Newsletter.  Anyone wishing to 

sell or purchase quota and/or cows or 

miscellaneous dairy equipment is welcome 

to contact the SaskMilk office at (306) 949-

6999.  All prices and negotiations will be 

independent of SaskMilk.  Please note that 

ads will be posted in two issues and will 

then be removed unless SaskMilk is 

notified otherwise.   

Classifieds 
 

For Sale: Double 6 herringbone parlour. 6 

Surge Eclipse milkers, receiving jar, vacuum 

pump, wash system, and all milk lines 

included.  

Contact Ron at 306-762-2202 for details 

and price. 
 

Quota for sale. 

Contact Sean at sgorrill@sasktel.net 

 

For sale: 60 self-lockers, 50 Deboer stalls, 

parlour equipment.  

Contact Michael at 306-220-1119 
 

For Sale: 26 Plastic Calf Huts with pails, 

$275 each. 

Contact Wes Cairns at 306-493-7100 

 
Looking to buy 15 Kgs of quota.  

Please contact Joey or Kristin at 306-903-

7401 or jokr@sasktel.net 
 

 

 

 

 

 

 

 

 

 

 
 

 

BOARD OF DIRECTORS 
 

Melvin Foth – Chair 
(306) 225-4678  

fvl@sasktel.net  

 

Brad Kornelius – Vice Chair 

(306) 260-4904 

bradkornelius@gmail.com   

 

Denise Coghill 

(306) 699-7764 

denmars@sasktel.net  

 

Jack Ford 

(306) 328-4700  

jackford@sasktel.net  
 

John Hylkema 

(604) 798-6450  

jonhylkema@gmail.com 

 

Albert Leyenhorst 

(306) 230-0154 

albertleyenhorst@gmail.com 

 

Tom MacKenzie 

(306) 352-2292 

tommymilk@icloud.com  

 

Blaine McLeod 

(306) 631-8053 

rb.mcleod@sasktel.net    

 

Leonard Wipf 

(306) 491-0432 

leonard.countryclover@gmail.com  

 

For further information, please contact the 

SaskMilk office. 

444 McLeod Street 

Regina, Saskatchewan S4N 4Y1 

Telephone: (306) 949-6999 

Fax: (306) 949-2605 

Website: www.saskmilk.ca  

Email: info@saskmilk.ca 

mailto:fvl@sasktel.net
mailto:bradkornelius@gmail.com
mailto:denmars@sasktel.net
mailto:jackford@sasktel.net
mailto:jonhylkema@gmail.com
mailto:albertleyenhorst@gmail.com
mailto:tommymilk@icloud.com
mailto:rb.mcleod@sasktel.net
mailto:leonard.countryclover@gmail.com
http://www.saskmilk.ca/

